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think big. act strategically. pursue bold projects. Pr—

JOSEPH MASSUCCO graduated from St. Michael’s College in Winooski VT — May, 1985. Bachelor’s
Degree in Business Administration and minor in Spanish. Massucco worked at MCI International in Rye
Brook, NY 1986 and began in Purchasing for Lear Siegler International Division — Stamford CT in May 1986.
After division Aviquipo Inc. was bought by Aerotech World Trade Corp. in May 1998 — moved to the new
organization as Manager, General Products Military from 1988 to 1998. In 1995 — Allied Signal appointed
Aerotech as a worldwide distributor of Military Customer Support.

In June 1998, became Director for General Products Military at Aero Precision Industries, Inc. was primarily
responsible for growing the AlliedSignal — later the Honeywell Defense & Space Product Lines internationally
and domestically. After three years, beginning in 2001, Aero Precision added South Korea and Taiwan to the
International Military Distributorship.

In 1999, Joseph Massucco was promoted to Vice-President, Regional Sales. With the inclusion of new
territorial responsibilities, Aero Precision’s business grew by 300% and in 2003, Aero Precision Industries, Inc.
expanded to more than 19 Countries.

In 2005 — under a new Distribution Agreement, Aero Precision expanded to over 45 countries — including
U.S. Domestic and U.S. Government Business. In 2005, Joseph Massucco was promoted to Senior Vice-
President, US-PACRIM which included all of Asia, Australia/New Zealand, U.S. Government, U.S. Domestic as
well as Canada.

In 2008, Aero Precision merged with DDA — Dermond Defense Associates and became Aero Precision
Industries, LLC., a proven worldwide leader in Military Aerospace Support and Services. Today — In 2011
Aero Precision Industries, Inc. has sales of $90M with 201 2hitting $105M forecasted.



